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METHODOLOGY

This May, ALB launched 2019 ALB China Client Choice
survey, inviting in-house counsels, company management
and third-party business consultants to nominate their
preferred lawyers who must be based in Mainland China
but may specialize in any field and be of any nationality.
During the one-month survey period, over 800 responses
were collected from in-house counsels and business pro-
fessionals from various companies who each nominated
top lawyers with whom they had worked and detailed
the reasons for their recommendation. Ultimately 20 top
Mainland-based lawyers specializing in a variety of fields
stood out from the crowd and were crowned winners of the
2019 ALB China Client Choice ranking. Through this survey,
ALB aimed to represent the voice of clients and present
top-notch lawyers who are highly sought after. Winners
are listed below in alphabetical order by their surname.
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STRONG EXPERTISE IS THE
FOUNDATION

he survey shows that about 90 percent of the clients put “strong
Texpertise” as the most important quality of a good lawyer. There is

no doubt that having strong expertise is the foundation of everything;
without that, anything else would be like castles in the air.

Similarly, when lawyers talked about how they perceive the best lawyers in
the eyes of their clients, they also put “strong expertise” as the first key factor.
It was equally important for good lawyers to look at things and see things
from their clients’ angles, the lawyers added. “Imagine yourself as a client, put
yourself in their shoes, and try to think what kind of lawyer you would want to
work with,” says Zhang Yunyan, a senior partner at Jincheng Tongda & Neal.
Zhang points out clients want their lawyers to connect with them in each case.

Zhang believes that in this way, lawyers could truly understand the real
intentions of their clients, and then use their expertise to seize the opportunities
and provide their clients with the best services. Zhang has been practicing law
for 20 years. She compared the lawyer-client relationship to the doctor-patient
relationship — lawyers should do their best to help their clients solve problems
and get out troubles.

“In a nutshell, clients are the market demands, and the best lawyers are
those who can meet the needs of their clients,” Yun Dahui told ALB. Yun is a
senior partner at Hylands Law Firm.

Wang Yue (Jason) is a partner at Global Law Office. He believes that no matter
in non-Llitigation or litigation business, having solid and strong expertise is the
foundation, and high efficiency and timely feedback are also very important.
He believes that an in-depth understanding of clients’ business helps to tackle
with clients’ pain points. As a lawyer who has been deeply involved in the hotel
industry and finance disputes, Wang knows what it means to look at things
and see things from the client’s point of view. “| treat my clients as my friends
- communicating with clients via documents and email is a bit rigid; it helps
to clarify matters when you talk with them on the phone or have meetings with
them.”

TACKLING CHALLENGES

To be able to provide the best and most appropriate solutions for their clients
is one the goals lawyers strive to achieve. We invited several of the ALB China
Client Choice winners to share their experiences and ideas of continuously
providing better services for their clients - the difficulties and challenges they
have and how they deal with them.

“Helping our clients to successfully implement and advance the legal
solutions we propose is often the most difficult part of our job,” Ma Hongji told
ALB. Ma is a partner at Jingtian & Gongcheng. The first step is helping them
to understand what we suggest. “Clients need to understand the reasons for
the legal solutions we have proposed, and their feasibility. Legal provisions
use special terms which are rather difficult for clients to understand. Our job is
to use the language our clients could understand to help them to learn about
the meanings of those legal provisions,” Ma explained. The second step is even
more important. “To put our suggestions or solutions into implementation,
it needs our clients to work together with us, requiring us to have in-depth
communication with our clients, and see things and do things from the
perspectives of our clients,” says Ma.

In the past, Yun Dahui found it the most difficult to communicate and deal
with people, and she felt that communicating with all parties involved in cases
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ALB: You have had over 20 years of experience in the legal business, and have a
lot of important clients. From your perspective, would you please share with us
on how to establish and maintain good relationship with clients?

Y: As a lawyer, we provide legal services. The basic principle is, and should always
be, putting the clients’ interests first. | insist that the clients’ interests should always
be more important, especially when such interests have conflicts with mine. It is a
principle | set up when | started my career in the business. Every time | finish my case,
| always try to see if there is anything more | could do to make the results better.
When encountering difficulties, | would always put more efforts and find ways to
break through, as problem-solving is the lawyers’ job. From striving to create more
and longer-term values for my clients, | have been growing and developing my skill
sets as a lawyer.

ALB: In recent years, the competition in legal service market has been rising
rapidly. Can you share your secret on how to face the more and more challenging
market as a lawyer?

Y: There isn't really a secret. Regardless of the circumstances and businesses envi-
onments, work on oneself to improve and provide what clients need should always
be the priority. Take my current focus, family wealth management business as an
example: instead of applying methods to sell products, we try to focus on the bene-
fits and wellbeing of our clients by setting the clients’ needs as the start point. |
think this essentially makes our service not to be affected by the market too much.
Furthermore, we ask our clients whenever our service is provided, and try to see if
there is still anything we can do to improve, so our service can be better and better.

ALB: Since you have clients from all over the world, the differences of cultures,
legal infrastructures, and rules etc. would cause many challenges. How do you
overcome these challenges?

Y: Being lawyers requires us to constantly learn and improve. Other than the ever-
evolving professional knowledge, we also have to learn from different businesses,
economy systems, cultural backgrounds, and trade habits, etc. Furthermore, | also
keep seeking to expand the width and depth of my own life, in order to see the world
and solve the problems from a higher and wider perspective. | hope that | can not
only help my clients to have their problem solved, but also to help them to make
their businesses and lives better.

ALE: You got the Award of Clients’ Favorite Lawyer by ALB, do you have anything
to share with everyone?

Y: I really appreciate my clients’ trust and acknowledgment, and | want to thank the
career that | have committed, my Hylands Law Firm, my team and everyone who
accompanied me throughout the years. Actually, everything | have accomplished is
simply my part and my duty. | want to thank everyone who give me the opportunities
to serve.
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was the most time-consuming work when trying to get things done. “After years
of practice, now | have learnt that | am the one who needs to work hard to change.
Communication now is no longer the biggest challenge for me,” says Yun.

“l would say that to achieve the best understanding with clients is most
challenging but also most rewarding,” says Zhang Yunyan. “Clients usually focus
more on the goals they want to achieve, but tend to ignore or find it difficult to
understand the problems and obstacles in the process of achieving the goals.”
Zhang's remarks highlighted a substantial role of lawyers in providing legal services
- how to help clients to truly understand and see the problems in the process of
achieving goals, thus reach an agreement with their lawyers on the methods and
steps to be taken in solving those problems. “It means a lot more than just making
your clients happy or satisfied,” Zhang added.

Wang Yue is engaged in both non-litigation and litigation practice. In his opinion,
challenges could come from different aspects. Having accumulated solid and rich
experience in hotel and real estate sectors, Wang found that his rich experience
could be a “double-edged sword” in the face of clients — they could have very high
initial expectations for you. Wang admitted that his biggest challenge is when he
has to remind his clients that “lawyers are not super-heroes or have super power.”
Wang believes that a lawyer should use his practicing experiences to help clients to
obtain enough “transparency” and to be of equal standing in terms of information
accessed, so as to help them avoid incurring losses; it is not realistic for clients to
hope that lawyers could help them to get the cooperation conditions far exceeding
the project’s own value. “After all, it is beyond lawyers’ capability to change the value
of a business project,” says Wang.

In the dispute resolution practice area, Wang Yue handled quite a few cases
involving disputes over financial and asset management matters in recent years.
In those cases, he usually represented the creditors. The main demand of creditors
is to realize creditor’s rights as soon as possible, which is essentially a “race” with
other creditors — they hope that their lawyers could help to accelerate all processes
involved: fast filing, fast preservation, fast judgment and fast execution. “When
handling cases involving litigation, the biggest challenge for lawyers is how to
cooperate with different judges,” says Wang. “To understand judges and collaborate
efficiently with judges is the key to overcoming the challenges.”

Wu Jingjing, a senior partner at Dentons, believes that the biggest challenge is
to truly understanding clients and their industries, which requires lawyers to keep
up with the development of the industries, understand the competitive factors, and
be familiar with the operation patterns and value orientations of their clients. “In
a word, to comprehensively understand the key sectors of the clients, to improve
the relevant knowledge and information related to finance, taxation, accounting,
etc., and to always grasp the latest regulatory policies, | believe that in order to
provide all-round services to clients and to serve them better, these are the premise
conditions.”

BREAKING THROUGH IN CONFLICTS

The survey shows some interesting feedback. Many of the evaluations of or
expectations for their preferred lawyers seem to be “self-contradictory”. For
example, the clients would like their lawyers to give them quick but well-established
responses, to provide high-level services at low costs, to interpret laws and
regulations using professional but simple languages, to help clients to comply with
laws and regulations but it is better not to increase the cost.

How clients feel and their demands are understandable. But as lawyers, it is really
not easy to provide professional legal services while giving clients the “greatest
user experience”. In our conversations with the lawyers, we found that lawyers with
excellent user experience management do not necessarily mean that they have high
EQs, but they usually have a quality that enables them to be acutely aware of what
is going on around them and reflect on the problems or conflicts in their daily work,
and then endeavor to make positive changes.

18 ASIAN LEGAL BUSINESS CHINA « T % 225 -F E iR

HEZTREARLERT . ”

‘RREFIIHKREFNIRR , REEZRSHEK
BRA, KR FTXHER , EANTA
EXRINENXIESLES , MY TRIABN
BREPFENRIENES  TEL2KRIEE
LR, KaMEMNXHFE , QU TEMA
B 58 % R Th BE—— AN AT KR i b Lk 3 PR R R
BREPFENRBENELRBRABN G EE
FRWEXRIR , MARRKARF~ B LN
HE,

BEASE IR B iR A L S5 EBRIT R Z BIEY
RERBTRAAEH, EEEE®RTRZAEE
RS FFELREANEFFHRITEZLN
e —FFNBHE2RE. ERAEMSE
EMHNBEARKRESFEA BN FTR2HES
REy". ERFBM—EINS , FHTLERE
FENREDEFRNEBN EAE", BE
HTESFfXNHmES , EFLEBIEMEE
ZHEUE B ENENSEREDERTAIRX
T ERTERMENETE  BLBENE
BMETFTSHRE, ”

ERWBRIE , ERBMLFRNETF
DPEMAERPW , AEUREHAPSRRME
RA—F. RRANETEFRERREAMR
N, FRREHMERANFR", BEEIAR
EHRERMEMD  RUR., RR=, RH
R, RIAT, “FAGE  BMETEEEVE
BHEABAIER , MAREEE, XUEE
EENSXNETERRREEL TR,

REBMESHERERARBHEMUIA
N, BRANREKBEEETHES, THRER
FREATIL , X BEREIPFUERITILRE.
EMRZPER, AREFFLEX, UREF
MNEER , —FUKZ , SEEEFEFXE
MER/AE  BHEE, BE. 2FFAEAXA
REEFR , NAEESMHEETER , REXR
2HURSFEFHERFR,

FERRE

RENSERSHERBRMNINRMEE
BREHETEN, L BFEEEIHRR
5 BENBSERNERS  BREENE
BElER ; BHEFBIENERTHE

EFNOEEERBWER  BENEM
ERET I EERSVENELLEFBEER
N ARG ENTRHESE. RIESEM
MNxEp RN, ArERERFEEHENERIT
ATRMMNEEESZS , BEEDMBIENLT
— M ARRS , FRRMECERAEIH

AUGUST 2019



"We are often seen as firefighters by our clients; regardless whether it is within
business hours or on work says or holidays, we might be required to work at any
time, and to get things done quickly and with high quality,” says Yun Dahui
frankly. “It is inevitable that we sometimes are in low spirits, especially when there
are too many things to be dealt with and when we get tired.” But when she is not
in a cheerful mood, Yun tries to calm down and find out what actually makes her
feel that way. She gradually learnt how to manage her emotions. “When | regard
my job as a responsibility, the work process and results would be very different,”
says Yun.

If you spend too much time and energy struggling in a conflict, you probably
cannot solve the problem. Sometimes if you step back and look at things from a
new perspective, you would gain a bigger view and see things differently, which
would actually help you solve the problems you have been struggling with. Yun
also emphasized that “in the course of working with clients, full communication
and honesty are essential. To serve clients well does not mean to simply meet
specific requirements of clients. It often needs us to look at things from new
angles in order to find the best solutions to difficult problems.”

Furthermore, the best way to solve the conflicts between time and quality
is teamwork and appropriate division of work. Wu Jingjing and Zhang Yunyan
both point out the important role of teamwork. “When handling complex non-
litigation cases, finding “high quality” or “the most suitable” solution for clients
is the ultimate goal; meanwhile we need to communicate fully with clients about
time issues, such as the time limit or deadline. Anything done in haste would
eventually lead to a greater potential risk,” Wu warns.
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Zhang Yunyan emphasized that when serving clients, we should not put
our own interests first; the interests of the clients and the entrusted matters
should be our top concerns. “In the end, it is still a matter of communication.
For example, we should explain to our clients what it means to provide fast
and quality services, thereby asking the clients to give reasonable time
limit for handling the relevant matters and meanwhile helping them to
comprehensively understand the content of the lawyer’s work,” says Zhang.

“Cost-effectiveness” is another term often appears on the client’s request
list. But it should not mean “the cheaper the better”. Zhang suggested that
law firms should choose clients and cases carefully to make sure clients and
law firms could reach mutual agreements in terms of time limit for handling
cases, types of cases, and attorney fees. “We sometimes would rather giving
up a case than taking it blindly if we cannot reach an agreement with the
client,” Zhang added.

“You get what you pay for, the quality of services increases as the prices
increase. Highly competent lawyers get paid better,” says Wang Yue. “But |
would not blame my clients at this point, especially those companies that are
still in the developing phase. They have the needs for legal services, but they
can't afford too-high attorney fees.” Wang’s solution is to provide clients with
“incremental” services which are truly worth of the money paid by the clients.

To be specific, before accepting the entrustment, Wang would conduct
an internal evaluation of the possible results of the project. If the evaluation
shows that a project would be significantly beneficial to the client, Wang
would make further quotations and discuss the agency plan with the client.
Where the evaluation shows the client would not benefit from greatly from
an agency plan, instead of lowering the quotation, Wang would speak to the
client honestly that he would not be able to give much help in the case, (and
let the client decide whether to proceed with the entrustment plan.)

“To tackle with seemingly contradictory client demands, we could work
from three major aspects: accumulating and mastering knowledge in the
related practicing areas, providing professional and thorough legal analysis
on specific issues, and carrying out effective communication,” Ma Hongji
concluded.

WHAT A LAWYER SEES AS A GOOD LAWYER

"o "o

"“Strong expertise”, “excellent execution capacity”, “diligence and strong
sense of responsibility”, “good logical thinking”, “very experienced”, and
“timely feedback”, our survey shows that clients often use these words to
describe their preferred lawyers. These are the required and basic qualities
of lawyers, the winners told ALB. And they added that good lawyers should
be trustworthy and able to provide client with value-added services, to name
a few qualities: “proposing creative and constructive solutions”, “profound
insights on the market and industry”, “becoming an expert consultant
lawyer”, “offering advice to government administration”, and “making
contributions to economic development”.

Nowadays, economic development is changing more rapidly than ever,
with the emerging of new economic models. Lawyers, serving the economic
development community and the society, should keep pace with the times,
and meanwhile should remain committed to original intention of the
legal profession, says Wu Jingjing. She believes that lawyers should, by
“exploring the legal logic behind the new economic phenomenon,” assist
the government and regulators in ensuring the long-term robust economic

and social development.

“When P2P (peer-to-peer) network lending entered China, it boomed
like wildfire in an environment with little constraining regulation, resulting
in a serious deviation from inclusive finance because of the failure in
disintermediation,” Wu told ALB, “The business model of P2P is very
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5 &4 / Ma Hongji
&K A | Partner
ma.hongji@jingtian.com

You worked for Air China’s legal department before, how is your current job
different from back then? How has this previous experience helped you with your
current work?

In-house legal department and external lawyers share a common goal and respon-
sibility: provide valuable legal advice and solutions to a company and implement them.
The two complement each other. The difference is that a in-house counsel needs to
judge the impact of legal compliance issues on the company’s business development
from the perspective of business and management, and reduce the company’s legal
risks through management. External lawyers are more independent. Having provided
legal services to clients in many different industries, they can come up with constructive
legal service solutions based on the depth and breadth of their professional knowledge
and experience, combined with the consideration of their clients’ specific situations.
My previous work experience has helped me better understand a company’s legal
service needs so that | can provide solutions tailored to the company’s actual situation.

You mainly focus on the capital market and have undertaken many innovative
projects related to IPO, mergers and acquisitions, financing, equity incentives, etc.
How do you think lawyers should carry out innovative projects?

The security capital market is strictly reqgulated. However, at the same time,
economic activities, laws and regulations are constantly developing and changing.
Lawyers are bound to encounter some unprecedented cases in this field, such as the
listing of the first company in a new industry, new transaction structure in a merger
and acquisition deal, and the implementation of the first project under a set of new
regulations. For these types of projects, it is necessary to determine the logics and
boundaries of the supervision and the needs of the project itself after a large amount
of research, analysis and thorough understanding of the project. Then a reasonable
and practical solution that conforms with the laws and regulations will be formed
and approved by relevant parties, which will ensure the smooth implementation of
that solution.

What are the recent trends in the capital market that you have observed, and
what are your insights?

In recent years, the domestic securities market has been advancing the reform
of the new share issuance system centred on information disclosure. This year, the
newly launched science and technology board has also welcomed the first batch of
listed companies. There is an increasing amount of IPO activities which has created
a good regulatory and market environment for companies planning their IPOs. These
companies should evaluate and plan for themselves as soon as possible, and once
they make all the decisions for their IPO, they should vigorously pursue it. At the same
time, the evaluation of listed companies and target companies has become more
reasonable in recent years, which is a boon for acquisitions and major asset restruc-
turing. There are many complex factors to be considered in mergers and acquisitions,
besides investment costs, business synergies, cooperation and management model,
we should also pay special attention to the legal and financial compliance risks of the
counterparty, and make a comprehensive assessment of all the above factors before
making any decisions.
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complicated and most of them are non-compliant.” Wu published an article on
P2P at International Financial News in 2014. Her observations on P2P turned
out to be a foresight.

Wu further points out that when the government and the regulators lack a
deep understanding of the new business models, legal professionals are obliged
to clarify matters and take things back to basics. “We should not just look at
the superficial phenomenon, but explore its legal origin and find out the legal
logic behind it. Of course, the responsibility of lawyers is not only to ‘step on
the brakes’, but more often we should give some important reference when the
government formulates rules and regulations.”

In Wang Yue’ opinion, a good lawyer should have in-depth understanding
and business acumen concerning the industries involved. “In the field of dispute
resolution, in particular those complicated finance innovation cases, there is one
thing that is particularly easy to be overlooked — having in-depth understanding
of the business background of cases — which in fact would help us to make
claims from a more favorable perspective, and to assist judges and arbitrators
to explore the nature of the transactions involved, and is ultimately conducive
to the protection of the interests of clients.”

Wang also finds it a valuable quality of a good lawyer, which is having a
strong sense of empathy. In non-litigation cases, it helps lawyers to understand
client needs, and in litigation and arbitration cases, it enables lawyers to help
clients not only winning the case but also winning the understanding from a
moral perspective thus obtaining support from judges and arbitrators. “When
clients come to us for help, they must be in some difficult situations. | would
try my best to understand what they have experienced and find out where the
problems are, and use my expertise to find the best solutions for them.”

Zhang Yunyan believes that good lawyers should be dedicated and
committed, and should also have comprehensive knowledge and acute sense
of business. “Keep learning new things and equip myself with knowledge of
related business areas, to ensure that the business interests of clients, as well
as their legitimate benefits, are maximized in an integrated way.”

P
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ZHANG YUNYAN
Senior Partner at Jincheng Tongda & Neal

Ms. Zhang Yunyan is widely recognized as a legal expert in dispute resolu-
tion in the industry. Her rich international and domestic dispute resolution
experience enables her to provide more targeted solutions for her clients in
negotiations, and provide her clients with legal opinions or suggestions of
significance, effectively avoiding future potential disputes for clients. She
also has long-term cooperation with many well-known companies at home
and abroad.

MA HONGIJI
Partner at Jingtian & Gongcheng

Mr. Ma knows his profession. He is very dedicated and diligent. He always
gives us timely responses and handles matters efficiently. He has been a
great help to our company.
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WANG MENGIJING

Partner at Co-effort Law Firm

Ms. Wang is a lawyer with great professionalism, and she is very experi-
enced in the financial field. She is conscientious and responsible, and pays
attention to details.

ANNIE YIN
Partner at Duan & Duan
Very experienced, great personality, trustworthy

YANG SHUGUANG

Partner at Anli Partners

Mr. Yang Shuguang has excellent industry knowledge and strong legal
skills. He is down-to-earth, creative and responsive. He has an extensive
business network, and leads a high-level team; it is a pleasant experience
working with him. Mr. Yang also has excellent lawyers’ professional think-
ing with a lively mind, and great logical analysis ability. He is hardworking,
professional and efficient and has excellent execution capacity.

ZHENG YU

Partner at JunHe LLP

Mr. Zheng Yu is very professional and highly competent. He always actively
solves problems for clients and provides good customer experience. He has
strong coordination ability, mobilizing law firm’s resources to help clients
with various problems. Mr. Zheng is also good at communication and can
accurately grasp customer’s requirements and then provide targeted solu-
tions.

JEFFREY LIU

Partner at Zhong Lun Law Firm

Mr. Liu Xinyu has excellent professional competency, rich practicing expe-
rience and strong skills. He is dedicated and diligent, and well received by
clients.

WU XIAOLIANG

Managing Partner at CM Law

Ms. Wu Xiaoliang is not only a legal professional with strong expertise,
but also a business partner or even a business mentor. With her outstand-
ing legal expertise and her keen insight into business rules, she has been
widely recognized in the industry as one of the most active and representa-
tive lawyers in China’s capital markets in recent years, and has gained the
deep trust of many clients.

SUN LIQING

Senior Partner at Ronly & Tenwen Partners

Mr. Sun has rich and solid practicing experience, which enables him to ac-
curately capture the legal risks that our company needs to pay attention
to during the operation process. He helped us build a sound intellectual
property operation management system. In the course of litigation, with
his strong expertise, Mr. Sun is able to grasp the main points of litigation,
and successfully protects the rights and interests of our company.
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KERFEIT / Wu Jingjing
A1k A / Senior Partner
+86 (21) 5878 5888
jingjing.wu@dentons.cn

Wau Jingjing has successfully transformed herself from a traditional civiland commer-
cial lawyer in real estate finance into an expert in aviation finance since she entered
the field in 2009.

Dentons’ leader in aviation finance

Wu and her team have had many achievements in aviation finance and are widely
recognized among peers.

She represented and provided legal service to AVIC International Leasing and its
Dongjiang-incorporated SPV throughout their cross-border aircraft financing and
leasing projects with Export Development Canada, Bombardier, and China Express
Airline. She also took part in many aircraft leasing, financing and cross-border
refinancing projects and during her representation of Minsheng Financial Leasing
and its Irish SPV, she frequently worked with banks from various countries. These
experiences earned her a reputation as an expert and a pioneer in the sector.

She can gain the clients’ trust quickly from the beginning of their relationships
because of her thorough research on operating lease as well as the insights she
gathered from working with colleagues at Denton’s global offices and discussing
the matter with peers at home and abroad.

"l always keep an eye on the new legal products and trends in the industry and
learn about the new transaction structures and legal matters. | provide my clients
with relevant services to serve them better with my extensive legal knowledge and
hands-on experience,” Wu says.

Over the years, Wu has offered her legal expertise to her clients over 150 aircrafts,
covering pre-delivery payment financing, down payment financing, refinancing,
aircraft sales and purchase, financial leasing, pre-delivery payment financing lease,
operating lease, cross-border security, insurance processing and equity transfer,
aircraft mortgage and mortgage interests transfer, equity pledge, repurchase
guarantee , third-party guarantees and other areas at home and abroad.

Adjusting legal services according to industry trends

Chinais actively aligning its aircraft leasing market with international standards. As
a result, the number of cross-border transactions is rising. From her observation,
Wu notices that domestic leasing companies are going global actively and China’s
state-owned aerospace manufacturer COMAC is becoming another industry giant
alongside Airbus and Boeing.

“After providing my legal expertise in many cross-border transactions, I'm confident
in serving Chinese leasing companies in this area. And as one of the legal advisers
for COMAC, | help the company grasp more business opportunities for better market
prospects,” Wu says.

Fostering aviation legal talent

As for fostering legal talent for the aerospace industry, Wu believes there are two
areas to focus on: broadening their knowledge in international aviation law and in
the aerospace industry.

“As the legal industry is becoming more specialized nowadays, some in-depth
understanding of the aerospace industry will help you serve your clients more
efficiently,” Wu concludes.

Address: FE BT HRFTXBEFES5015 EBHO15/16E
15th/16th Floor, Shanghai Tower, 501 Yincheng Road M, Pudong New Area
Shanghai, China

ASIAN LEGAL BUSINESS CHINA « T £ #%&&5-hER 25




KATHERINE WANG

Partner at Ropes & Gray LLP

Katherine has very solid knowledge in healthcare industry especially in area
of regulatory affair, government policies/ initiatives and local laws. As she
also has many years of working experience in MNC, she understands how
the company internal system works. The advice he gave is usually down to
the earth, practical and appropriate. | really enjoy working with her.

JASON WANG
Partner at Global Law Office

Mr. Wang has extensive practical experience in related fields, and has
in-depth insights into the Chinese market. His professionalism and high
sense of responsibility make him my preferred lawyer in this field.

WU JINGIJING
Senior Partner at Dentons

Ms. Wu Jingjing has long-term cooperation with our company. Her work-
ing attitude is careful and responsible, and she always delivers high qual-
ity work efficiently. She has been our trustworthy partner. In each project,
Ms. Wu always provides us with efficient legal services in going over the
transaction structure, and reviewing and revising transaction documents.
In transactions with complex structures, Ms. Wu represented us in nego-
tiations with foreign lawyers, made efforts to protect our rights and inter-
ests, worked hard to gain more benefits for our company, and contributed
greatly to making the projects successful.

YUE YONGPING

Partner at Grandall Law Firm

Mr. Yue is professional and dedicated. He always provides high-quality and
efficient legal services. He is an expert in many practice areas, to name a
few: domestic and overseas listing, corporate M&A, private equity invest-
ment, bonds issuing, foreign investment, and corporate matters.
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YU SHENGXING

Senior Partner at Hiways Law Firm

Our company cooperated with Mr. Yu in many trade friction cases as well as
in the USITC (The United States International Trade Commission) Section
337 investigation against Chinese steel companies. Mr. Yu handled those
cases conscientiously and efficiently. He also obtained satisfactory results
for our company in many other cases.

XU LING
Executive Partner at Guantao Law Firm

Ms. Xu Ling has performed exceptionally well in her practice areas. She al-
ways gives us timely feed-back and provides us with a variety of solutions.
She impresses me with her professionalism, meticulous working attitude
and patience. In a word, she is my “client choice” lawyer.

LIU ZHIQIANG
Senior Partner at Tahota Law Firm

Mr. Liu has outstanding comprehensive capabilities. He is good at com-
bining legal and accounting, taxation and financial methods to design an
overall solution framework and specific solutions that can be effectively
implemented. With extensive knowledge, rich experience and high com-
petency, Mr. Liu is one of the most outstanding lawyers in China’s capital
market and investment M&A field. He is a trustworthy partner to work with.

LI LEI
Partner at Sidley Austin LLP
Good knowledge and experience in the healthcare industry.

YUN DAHUI
Senior Partner at Hylands Law Firm

Ms. Yun gives timely and professional guidance to our company in debt
financing and equity financing projects, the equity transfer of the project
subsidiaries, and the financing disputes, helping our company successfully
accomplish the related business and avoid the possible losses. We have
developed a deep trust in the professional competence and services of Ms.
Yun.

YAO KEFENG

Executive Partner at Guo Biao Law Firm

Mr. Yao Kefeng has in-depth knowledge reserves and experiences in the
professional sector. He is keen in studying the complicated cases and
skilled at summarizing experiences. He wins not only high recognition from
industry experts but also praises from all customers. As the outstanding
talent in the legal industry, Mrs. Yao deserves the praises.

SHEN JUN
Partner at Commerce & Finance Law Offices

During serving as the legal counsel of us, Mr. Shen Jun provides effective
legal supports to our daily operation and management. He responds quick-
ly in the consultation works and services, with high quality work and good
attitude. @
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